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A Content in Context for Sellers
A Content that Wins

A Go Beyond the Numbers

A Content in Context for Buyers
A Modern SCM Analytics
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Three Barriers to Sales and Marketing Alignment with
Traditional Content Management

Content adoption

Lack of context

indability
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In the Flow of Work

LEARNING

that saves me
just-in-time

CONTENT

aligned with
experience | can trust

COLLABORATION
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Content In
Context

wSellers need more
than just the content

wReps need info on how
to position it

wSource best practices
from the field
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